Langdon Stanley
Winter Park, FL 32789 -

When sellmg your mvestment property, why d1d you hrre The Hard Working Nice Guy s Team? & S

2. With one low and ten high, please rank how David and The Hard Working Nice Guy’s Team met or exceeded your
expectations.
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3. In thinking about the entire selling process, what did you appreuate most about our services and why were they of value 3
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4. How would you describe your interaction wrth DebbieJoens and the service she pr0v1ded'7 Please co 8

5. Did you feel like The Hard Working Nice Guy showed care and concern for your needs and that Vou received "Preferred

Client {whroughout Khe selling pracess fromgDavid and his team? Plea commeni l § !
6. s tRe title company we recgm

meﬁded beneﬁc1al‘? Please comﬁent &

7. At any time, was there anythmg about the treatment you recewed either from The Hard Workmg Nlce Guy s team or

Leading Edge Title t used you to feel uncomfortable'? Please comment,

»

8. When you think of The Hard Working Nice Guy and your real estate experience, what are one or two words that come to

" 2rRESS FREE

9. Will yo se David and his team for your real eTte needs in the future? m{m , ” g
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10. Langdon we appreciate the opportunity to serve you and are deeply g )rateful for the trust you’ve p]aced in us. Thauk you
for introducing usid your family and fsiéhds and for telling them about the experience you had with David and his team!




