+° Jay & Debbie Wilson ~~ " .-*
'Casselberry, FL 32707 .

When sellmg your mvestment property, why d]d you hire The Hard Working Nice Guy’s Team?
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With one low and ten high, please rank how David and his team met or exceeded your expectations.
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3. In thinking about the entire selling process, what did you appreciate most abcut our serwccs and wh Fwele thev of value .
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4. How would you descrrbe your mteractron wrth Debble Joens and the servrce she provrded'? Please comment
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* Did- you feel llke The Hdld Workmg Nrce Guy showed care and concern for your needs and that you recewed "Preferred :
Cllent" treatment throughout the sellmg process from Dav1d and hxs team'? Please comment. :
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' 6. - Were the verdors (Desrgner/DeLorator/Contractor Pamters Pressure Washers etc) we recommended beneficial? Please A
oo comment. S - . ;

)fg_;‘ (‘,wh Jst Qfﬂ&&\\. d— l\ 5"“' n me\vm,f'th 'CT ‘er f'i r‘vd-*'(

7. At anv trme was there anythmg about the treatlnent you recerved e1ther from The Hard Workmg Nrce Guy $ team or
Leading Edge T1t1e that caused you to feel uncomfortable'? Please oornrneut : - :
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8. Whenyou thmk of The Hard Workmg Nrce Guy and your real estate experrence what are one or two words that come to
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9. Will you use David and his team for your real estate needs in the future‘? S
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10. Jay & Debbie, we appreciate the opportunity to serve you and are deeply grateful for the trust you’ve placed in us. Tltaltl-e
you for introducing us to your family and friends and for telling them about the expenence you had with David and hrs '
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