. Ryan & Angela Grammier; Ty
'Orlando, FL 32826 . '
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When buymgand sellmgyour homewhydrd you hire The Hard Working Nice Guy’e Team?

becavoe we wted i dten

With one low and ten high, please rank how David and his team met or exceeded your expectations.
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3. In thinking about the entire purchasing and selling process, what did you appreciate most about our services?
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4. How would you describe your interaction with Debbie Joens and the servrce she provrded’? P!ease comment ‘_‘

5. Did you feel like The Hard Workmg Nrce Guy. showed care and concern n for your neede and that )ou recerved "Preferred
Client" treatment throughout the entire  process from Davrd and his team? Please comment. YQ‘S : ‘

6. Were the Vendors (Floor covermg, Pdmters ete. )we recommended beneﬁcral? Please comment.

__’_-%blo Fhne paintec.¢g wepit— abve %

7. At any time, was there anythmg a.bout the treatment vou received, cither froit The. H'ud Workmﬂ Nu.e (:uy 8 lzn, the E‘ gt
Iender or the t1tle company that caused you to teel uncomfomble‘? Plea‘;e comment Co SR

3. When you thmk of The Hard Workmg N1ce Guy and your reaI estate experrence what are one of two words that come to .

i WW‘-«/

9. Will you use David and his team for your real estate needs in the future? ..

A
10. Ryan & Angela, we appreciate the opportunity to serve you and are deep]y grateful for the trust you’ve placed in us.

Thank you for introducing us to your family and friends and for telling them about the experience you had with David
and his team!
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